GIVING A TESTIMONY

1. Know what you are going to say before you give your testimony – practice it.

2. Make sure your body language reflects the GREAT way you feel

3. Do not `waffle’

4. What to say: 

State your name

Where you are from

The name of the Product (or Business Opportunity)
MAXIMUM 1-MINUTE TESTIMONY (NOT 5-minutes!):

Explain why you like the product or what the business opportunity means to you
Example:

“My name is Stephen Bourne

I come from Colchester in Essex

I want to give a testimony about how FM GROUP has affected my life.
I have been in network marketing for 14 years and have produced a great residual income from it… but I have never seen such an incredible opportunity as the one that FM are offering.

It is undoubtedly the best all round package available and has already changed the lives thousands of people around the world. 

It is certainly going to change my life and I hope it will change yours, too”.

The above took 50 seconds. It is short and sweet and tells the story.

Remember, yours is part of a bigger presentation – do not spoil it by taking too long with your testimony.

