90 DAY PLAN



Name: ________________________
Personal Retailing




Date: _______________
Plan it Yourself

How much do you want to be earning per month, 3 months from today? 
BE REALISTIC!

£_______
Divide by 4 = per week

£__________

Divide by 5 = per day

£__________

At £3.99 profit per Classic bottle = _____ bottles a day (5 days a week) = _____ bottles a week
At £5.49 profit per Luxury bottle =  _____ bottles a day (5 days a week) = _____ bottles a week
EXAMPLES:
How much do you want to be earning per month, 3 months from today? 

£200 month
Divide by 4 = per week

£50
Divide by 5 = per day

£10

At £3.99 profit per Classic bottle = 2.5 bottles a day (5 days a week) = 13 bottles a week
At £5.49 profit per Luxury bottle = 1.8 bottles a day (5 days a week) = 9 bottles a week
£500 month
Divide by 4 = per week

£125
Divide by 5 = per day

£25
At £3.99 profit per Classic bottle = 6.3 bottles a day (5 days a week) = 32 bottles a week
At £5.49 profit per Luxury bottle = 4.6 bottles a day (5 days a week) = 23 bottles a week
How do you want to start your new FM business?
Below are various suggested ways you can start to promote your new FM business. So that we can help you, put a `1’ in the box alongside the method you would be happiest using. Put a `2’ alongside your second favourite, etc. - the more you select, the more help we can give.

( Retail Sales – sell products to family, friends, neighbours, work colleagues, people you pray with, people you travel with, people you play sport with, etc
( Direct Selling – leave Sample Kits in offices, shops, factories, etc and collect orders a few days later
( Fundraising – contact local, national or international charities, organisations, religious groups, schools, etc

( Canvassing – door-to-door market surveys and canvassing
( Perfume & Makeup Parties – hold parties for yourself and for friends, etc

( Catalogue dropping – leave catalogues at houses and collect later with orders
( Retail Outlets – contact small independent shops, gyms, hairdressers, beauticians, nail clinics

( Leaflet dropping – put leaflets through letterboxes

( Leafleting – hand out leaflets to passersby

( Network Marketing - building teams of like minded people … the ultimate business model
( Internet Marketing – promote your business online
( Other – 

( Other – 


( Other – 


( Other – 


90 DAY PLAN



Name: ________________________
Personal Sponsoring



Date:_______________ 
Plan it Yourself

THE POWER OF DUPLICATION 

You find just one new Distributor a month and everyone duplicates you


On the example above, all you did was introduce 1 new Distributor a month for 12 months and everyone copied you.

After 6 months a lot of people leave networking because they have 64 people in their business and they are disappointed … yet they were on target for creating a huge business but nobody explained this to them. 
Just look at the growth in your second six months!
If you want to grow bigger and quicker … introduce more people each month and show your members how to do the same!
You have a team of successful, dedicated professionals who want to help you grow your business – they are called your Upline Support Team.
Ask the person who introduced you to FM for their contact details, call them and ask them to help you decide on the best way for you to build your team.

How many new distributors are you going to register in your first 30 days? 
     _________

How many new distributors are you going to register in your second 30 days? _________

How many new distributors are you going to register in your third 30 days?      _________

Notes:

Contacts
Write a list of people who you know that could be interested in becoming either a business builder like yourself or a customer. Make copies of this sheet to write more names on. Ask your Sponsor how to approach them. 

The more names you have on your list … the more successful you will be!
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IMPORTANT INFORMATION
UK Company Address: 
FM Cosmetics UK Ltd, 7 Norbreck Parade, London NW10 7HT

Telephone Orders:

020 8451 7776
Fax:



020 8998 9993

Email: 


office@fmcosmetics.co.uk
Website:


www.fmcosmetics.co.uk
Your FM ID Number: _________________   Your FM Password: _______________________

You need your FM ID Number and Password to access your back office on the ww.fmcosmetics.co.uk website. 
SHOP OPENING HOURS: 

Monday, Tuesday, Thursday & Friday:
 
09:00 – 18:00
Wednesday:





12:00 – 20:00
Saturday:





12:00 – 15:00 
CALL CENTRE OPENING HOURS:

Monday - Friday:
 



08:00 – 17:00
Saturday:





09:00 – 12:00 
FREE DISTRIBUTOR SUPPORT SITES:

www.fmcosmetics.co.uk

FM Group UK website – this is where you can access your back office and see the details for your whole team, company promotions, downloads … and more!

www.simply-thebest.biz 

Stephen Bourne’s team website - open to all; this is not a site to send visitors to – it is a library of useful material to support you in your FM business.
www.fm-opportunity.co.uk  

Roy Strong’s team website - open to all; it is a library of useful material to support you in your FM business.
0845 626 2277 RECORDED BUSINESS OVERVIEW:


5-Minute Overview 24/7 - UK local rate call.
MARKETING SITE:

www.fmforperfume.com - this is a replicating marketing site which you can send prospects to; it is personalized to you and your prospects can sign up here. There is a yearly cost involved. You can order your own by going to www.fmforperfume.com and clicking on `buy a website’.
TIPS:
<> Order a woman’s perfume and a man’s perfume with your Sample Kit. Keep them with you and use as samples when you do not have your Sample Kit with you.
<> Make sure that all of the material you leave with people has your name and contact details on.
<> Have a diary to make a note of when to contact people.
<> If you need help do not hesitate in contacting your Sponsor or a member of your Upline Support Team – we are all here to help you succeed.



Month 1         You +        1 =         2


Month 2             2  +        2 =         4


Month 3             4  +        4 =         8


Month 4             8  +        8 =       16


Month 5           16  +      16 =       32 


Month 6           32  +      32 =       64 








Month 7           64  +      64 =     128


Month 8         128  +    128 =     256


Month 9         256  +    256 =     512 


Month 10       512  +    512 =  1,024


Month 11     1024  +  1024 =  2,048


Month 12     2048  +  2048 =  4,096
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